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| (ENGLISH)
[TrMe ALLOWED —~ 8 :\I“I(’)!U.RS} :
(MARK?S —70) N _ L
ELECTIVE - [I-ENTREPRENEURSHIP (THEORY) - i~

Instruction.— All questi9n§ are qompu;slo;-y, | Lo Mark.s
1. («) Fill in the blanks (any four) :— = - . . S : 4
() The entrepreneur is a person who takes ......... veiennse. OF NEW
opportunities. ' :
(ii) Quality.improves ................... .
(iii) The four P of marketing mix are..........cvvveeiires .
(iv) The PDCA cycle means............... e
(v) The Salary and cereeeeeneseeneens are the most important parameters
of payment.
(vi) Service are provided to .....ccccovirnnnne. .
(b) State true or false (any fO;',;U‘) — _ : _ _ - 4

(i) Price is the most important factor of produet.:
(ii) Small entrepreneur does need planning of business.
(iii) Market is the place where buyer and seller exchange their
product with cost.
(iv) Finance is the most important factor for entrepreneur.
(v) The services are not important factor of small business unit.

(vi) There is no risk in establishing small business.

~ (¢) State long form of below (any four) — 4
(i) DIC
(it) SBI .
(iii) BEP
(iv) MIDC
(v) EDP
(vi) IDBI.
(d) Match the following pairs (any four) — 4
‘A’ Group ‘B’ Group
(i} SEZ 7 (e) Product
(ii) Finance (b) Business plan
(7ii) Recruitment (¢) Economy zone
({v) Entrepreneur (d) Bankers
(v) Project report (e) Walk-in-interview
(vi) Quality (f) Entrepreneurship.
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2.

Attempt (any two) — .
(@) Define entrepreneur. Explain entrepreneurship. '

(b) What is business planning ? Explain with suitable example.

(¢) What is finance ? What are the various sources of finance ?

(d) Define leadership. Write important principal of leadership..- -

Attempt (any two) —

" (a) What are the types of motivation ? E'xplain in details.

(b) What is market ? and what do you mean by marketing ?
(¢) Distinguish between fixed capital and working capital.
(d) What are the varip.us barriers of entrepreneurship ?

Attempt (any two) :—
(a) Explain the trademark and copyrlghts

(6) What is the 1mportance of market survey ? Explain in details.
(¢} What are the various ‘sources of recrmtment ? Explam in details.

(d) What is trammg and orientation ?
Attempt (any two)
(@) What is appraisal ? What is the need of appraisal ?

(b) Explain market segmentation.
(¢) What are the important elements of business 7 - -

(d) What is project report ? Explain the various contents of project report. -
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